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RAMPING UP INSURANCE Sales IS FOCUS OF CPCU Society july Webinar

Online Doubleheader to Explore Use of Leading Indicators to Drive More Revenue and Strategies to Overcome Sales Slumps 
MALVERN, Pa., June 24, 2010 –– To ramp up sales and outdo the competition, highly motivated insurance pros know how to use leading indicators to produce new business. But every now and again, even a pro can fall into a sales slump.

On Thursday, July 22, the CPCU Society will present a dual webinar on “How to Develop and Use Leading Sales Indicators” and “The Top 10 Ways to Overcome a Sales Slump.” The program will take place from 1 to 2:15 p.m. EDT. 

Presented by Tom Redmond, CPCU, who has specific expertise in the generation and management of insurance sales, the first half of the webinar will focus on leading indicators of success in sales and how they can be used to predict future results. The second half will explore at least 10 practical, street level methods that can be applied immediately to overcome a sales slump. 

The webinar is a must-attend for experienced and inexperienced agents, brokers, underwriters, business developers and managers and can be applied to existing sales approaches, product launches, cross-selling, referral harvesting and cold-calling.

The cost for the webinar is $59 for CPCU Society members; $29 for new designees who have earned the CPCU designation since last fall; and $99 for nonmembers. The group rate is $295 for unlimited participants at one location.

CPCUs will be awarded one continuing professional development (CPD) point for attending the webinar.

Registration and detailed content descriptions are available on the CPCU Society’s Web site, www.cpcusociety.org, under “Professional Development.”

About the Society

The CPCU Society is a community of credentialed insurance professionals who promote excellence through ethical behavior and continuing education. The Society's nearly 28,000 members hold the Chartered Property Casualty Underwriter (CPCU®) designation, which requires passing eight rigorous undergraduate- and graduate- level examinations, meeting experience requirements, and agreeing to be bound by a strict code of professional ethics. The CPCU designation is conferred by the American Institute for CPCU. More information about the CPCU Society is available at www.cpcusociety.org.
